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Our Marketing Brief….

It is hard to believe we are already into October and the November elections right 
around the corner.  September closed sales were about on the same par with the 
previous month of August.  

I do three to four open houses each week in bank properties.  There appears to be 
fewer people visiting open houses now.  October closed sales will probably drop.  fewer people visiting open houses now.  October closed sales will probably drop.  
We are curious to find out if the election will affect real estate sales as far as who 
wins.  At any rate, usually in a so called normal market one can expect sales to 
drop off during the fall and winter months.

The drop in inventory might indicate that normal home sellers are taking their 
properties off the market for the season and awaiting spring time.  No telling what 
the banks will do with their inventory.  There may or may not be a moratorium on 
bank sales.  Some of the larger banks such as Bank of America indicated so. But B 
of A reversed their position.  It is understood there were some errors in some fore-
closure proceedings.  A bank manager from the loss mitigation department of one 
of the banks we have been dealing with stated; there probably will be another two 
years of short and foreclosure sales.  Give us a call for service!—Don and Deborah

(RESIDENTIAL RESALE STATISTICS September 2010)
Median sales price sees slight dip, sales volume remains flat

Condominium Resale Market

September showed little signs of movement, keeping the Sacramento housing market relatively flat 
with sales volume decreasing 4.2% from 1,496 units to 1,433 units. Making up these sales were 547 
REOs (38.2%), 362 short sales (25.3%) and 524 conventional sales (36.6%). These numbers have 
changes slightly month to month with REOs up 5.5% and short sales and conventional sales down 
4.8% and 1.6%, respectively. 

The median homes sales price rose decreased 3.2% from $186,000 to $180,000. Compared with the 
same month last year ($183,000), the number is down 1.6%. The $200,000 - $249,999 price range 
mode still accounts for a majority (18.4% or 263 units) of the 1,433 total sales this month, while 
homes under $100,000 totaled 205 (14.2%) units. Conventional financing continued as the primary 
source of all home and condo sales (520, 33.4%) with cash (443, 28.4%) and FHA financing (455, 
29.2%) making up the two other large categories. VA loans (49, 3.1%) and other financing (91, 5.8%) 
rounded out the remainder. The other category includes CalVet, contract of sale, creative, farm home 
loan and owner financing. The median amount of days spent on the market (from list date to opening 
escrow) was 39 – up from the 35 median DOM of sales in August. escrow) was 39 – up from the 35 median DOM of sales in August. 

The Total Listing Inventory has recently been split up to more accurately display the current market. 
Active Listings numbered 5,139 properties and Active Short Sales Contingent showed 1,736. Active 
Short Sale Contingent properties are short sale properties on which initial offers have been made and 
are not entirely “active.” After breaking down Total Listing Inventory, we find that the Housing Market 
Supply figure is more accurately reflected. The Housing Market Supply figure for September was 3.6 
Months - up from 3.4 Months in August. This figure represents the amount of time – in months – it 
would take to deplete the Active Listing Inventory (5,139) given the current number of closed escrows 
(1,433). According to MetroList® MLS data, the average home was 1,706 square feet. Of the 1,433 
sales this month, 139 (9.6%) had 2 bedrooms or fewer, 756 (52.7%, up 50% from last month [34.6%]) 
had 3 bedrooms, 416 (29%) were 4 bedroom properties and 122 properties (8.5%) had 5+ bedrooms.

Sacramento condominium sales remained unchanged at 128 units. This figure is up 11.3% from the 
115 units sold last year. The median sales price changed little (up 1.1%) month to month from 
$103,935 to $105,068. Compared with the $119,818 median price of the same month last year, this 
figure is down 12.3%. REO property sales accounted for 50% of all units sold while short sales 
(21.9%) and conventional sales (28.1%) made up the rest. Conventional condo sales rebounded 
this month by jumping up 33.3% while REO and short sales decreased 9.9% and 6.7%, respec-
tively. The condominium median sales price is down month-to-month with an 8.8% decrease from 
$87,700 to $79,950. This current price is down 11.2% from the $90,000 median sales price of Sep-
tember 2009. The total listing inventory decreased (4.3%) month-to-month from 743 listings to 711 
listings. Of these 711 listings, 182 (25.5%) were listed as Active Short Sale Contingent, leaving the 
actual Active Listing Inventory at 529 units. 
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