
From Don & Deborah

About Don & Deborah

What we do for you . . .

News on the 
Home Front

Also ...

To get started 

916-
944-0445

You can always find the 
most up-to-date 

newsletter on our 
website.

Find the following 
information about your own 
neighborhood or any com-
munity in the USA!

• Neighborhood 
Information

• Home Sales Statistics
• Demographic Profiles 

  include:
Average Age
Average Income
Schools
Housing
Crime
and more!

Voice: 916-944-0445
Fax: 916-944-0541
Cell-Deb: 916-837-1220
Cell-Don: 916-837-1225

7100 Murdock Way
Carmichael, CA 95608

Email: drichier@cwnet.com
www.AdvantagePointRealty.com

and more!

go to 
www.AdvantagePointRealty.
com and click on the 
"Neighborhoods" button for 
local and other area infor-
mation.

If you would like a free 
no-obligation bi-monthly 
newsletter, featuring home 
sale alerts for any neighbor-
hood of your choice, call 

or email us at: 

Award-Winning Agents

Over 40 combined years!

Don Richier, Broker
B.S. Business Administration

Deborah Richier, Broker
B.S. Business Marketing

?Outstanding Lifetime Masters Club
?Certified Residential Specialist (CRS)
?Top Producers
?Formerly with Re/Max 15 years

Our Marketing Brief….

The medium price has been basically flat for the past four months
until the month of May when it jumped $13,000.  We need a trend 
of several months to predict a major change in sales.
      Another wave  of foreclosed properties has just been released.
The inventory may rise in June.  Thousands of loans have been 
modified, thus abating even more foreclosures.  So far there seems 
to be enough buyers out there to keep absorbing these lost homes.  
      There are those naysayers who say there are even more foreclo-      There are those naysayers who say there are even more foreclo-
sures to come.  We think we have about reached the height of the 
problem, and it is all down hill from here.  Job losses definitely 
affect the economy.  Our buying clients don’t seem to be fearful of 
losing their jobs.  They are just so happy for the first time to be 
able to own their own homes.  And investors are very pleased with 
their money making good deals.  
      We haven’t seen a drop off in our real estate business.  There 
are still many people touring open houses and lots of multiple of-
fers being made on properties.  Deborah and I have encouraged 
our clients to be put in back up position in case the people with 
the winning bid disappear.  Twice recently this has happened, and 
our clients were able close on great properties.  
      Possessing good knowledge and strategy are what this market 
is all about.  Call us to get into our buyer’s program!

Experience that counts...
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SINGLE FAMILY HOME RESALES 

Monthly Statistics Current Month % of REOs Last Month Change % of REOs Last Year Change

New Listings Published 1,706 1,957 -12.8% 2,323 -26.6%
Total Listing Inventory 5,063 5,377 -5.8% 7,902 -35.9%

Number of New Escrows 1,733 2,059 -15.8% 2,262 -23.4%
Number of REO Sales 1,050 60.6% 1,113 -5.7% 65.2% 1,084 -3.1%

Total Number of Closed Escrows 1,733 1,707 1.5% 1,654 4.8%
Months Inventory Months 2.9 Months 2.9 3.1 Months 3 -6.5% 4.8 Months 5 -39.6%
Dollar Value of Closed Escrows $348,018,497 $325,455,502 6.9% $421,524,146 -17.4%

Median $180,000 $167,100 7.7% $230,250 -21.8%
Mean $200,819 $190,771 5.3% $254,851 -21.2%

Mode $200,000 - $249,999 $200,000 - $249,999 $200,000 -  $250,000

Year-to-Date Statistics 01/01/09 to 05/31/09 01/01/09 to 05/31/09 01/01/08 to
S AR monthly dat a, comp iled MetroList YTD data 5/31/2008 Change

Number of Closed Escrows 8,279 8,599 6,106 35.6%

Dollar Value of Closed Escrows $1,591,382,115 $1,651,602,134 $1,621,359,231 -1.8%

Median $167,000 $170,000 $245,000 -31.8%

Mean $192,219 $192,069 $265,535 -27.6%

MLS STATISTICS for May 2009

CONDOMINUM / PUD RESALES

M onthly Statistics Current Month %  of REOs Last Month Change % of  REOs Last Year Change

New Listings Published 174 163 6.7% 196 -11%

Total Listing Inventory 493 484 1.9% 601 -18%

Number of New Escrows 115 133 -13.5% 155 -26%

Number of REO Sales 81 62.3% 70 15.7% 63.1% 55

Number of Closed Escrows 130 111 17.1% 117 11%

Dollar Value of Closed Escrows $16,515,206 $11,850,927 39.4% $21,264,517 -22%

Median $104,450 $90,000 16.1% $152,000 -31%

Mean $131,718 $106,765 23.4% $181,748 -28%

Mode $100,000 - $119,999 $100,000 - $119,999 $140,000 -  $159,999

Year-to-Date Statistics 01/01/09 to 05/31/09 01/01/09 to 05/31/09 01/01/08 to
S AR monthly dat a, comp iled MetroList Y TD Data 5/31/2008 Change

Number of Closed Escrows 525 563 431 21.8%

Dollar Value of Closed Escrows $60,510,090 $65,020,479 $74,329,288 -18.6%

Median $95,000 $95,000 $145,000 -34.5%

Mean $115,257 $115,489 $172,458 -33.2%

Based  on Mul tipl e Listing  Service d ata fro m Metro List.  2 009 S AR.

Com piled mon thly b y Sacrame nto Association  of REALTORS ®    www.sacrealt or.o rg   ( 916) 4 37-1205

    

$77,025,296

This rep re se ntation is  based in whole or in part on data  suppl ied by M etroLis t.  MetroLis t do es not guarante e, nor is  i t in any wa y responsib le for, i ts accu ra cy. D ata m aintained  by Me troLi st does n ot refl ect all  real  estate activity in  the m arket.  Al l information  provid ed 

is  d eem ed rel iabl e, but it  is  no t guaranteed and sh ould be indepen dently verif ied .   For th e m ost current stati s ti ca l i nfo rm ation, vi sit  w ww.sacrealtor.org / public  af fairs / s tatistic s 
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